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“We’re the advisor you want 
when it’s time to look seriously at 
long-term wealth preservation, 
accumulation and transfer.”

— Paul Baker, Managing Director - Investment 
Of� cer, Baker Wealth Management Group

Two Pitcairn Place
165 Township Line Road, Suite 200

Jenkintown, PA 19046 | 215-572-2001
paul.baker@wfadvisors.com

Pharmaceutical Executives 
Find Baker Wealth Management Group
at Critical Time in Their Careers

Over the course of a career, a top 
professional builds a livelihood, 
a reputation and, usually, solid 

retirement resources. 
A person in this situation leads the 

way in the organization and is at home 
with the challenges of the work. But what 
about the next career transition: into a new 
position, or even no position – retirement?

At these times, high-net-worth 
professionals often � nd they need more 
sophisticated professional guidance in 
managing their af� uence. This is when the 
Baker Wealth Management Group, led by 
Managing Director - Investment Of� cer 
Paul Baker, is an increasingly valuable ally.

This Jenkintown team, in practice for 
25 years, is accomplished in  wealth man-
agement services, from cash � ow and in-
come planning through multigenerational 
estate investment planning and fee-based 
asset management. Many clients have 
been with Baker since the beginning.

The practice concentrates on serving 
professionals in the pharmaceuticals � eld, 
a group whose bene� ts packages can be 
complex. “People spend years accumulat-
ing wealth, and a career transition can be 
costly to them if the change isn’t properly 

managed,” Baker says. “There are many 
pieces to pull together. We pay careful 
attention to each source of wealth, every 
detail in the portfolio, to structure a strong 
investment plan.”

That’s important because some deci-
sions cannot be undone, so erroneous ad-
vice and wrong choices can carry severely 
negative consequences.

The Baker Wealth Management 
Group not only structures a strong invest-
ment plan, but also takes subsequent steps 
to help ensure the plan is successful.  Some 
advisors simply create an investment plan. 
This group oversees plan implementation, 
and then helps monitor and manage the 
plan investment resources on an ongoing 
basis.

Education is an integral element. “We 
want clients to understand why we recom-
mend what we recommend,” Baker says. 
“And when the monetary world changes 
– and it does, often quickly – we want cli-
ents to understand why we’re suggesting 
modi� cations.” 

The service is high-level and covers 
every aspect of a client’s � nancial re-
sources. The practice focuses on the big 
picture – and the details of the mosaic.

“It’s a � ckle marketplace. That’s why 
it’s important for people who have wealth 
to rely on a professional with a global 
perspective and the ability to put all the 
pieces together in the most appropriate 
manner,” Baker says. “We’re the advisor 
you want when it’s time to look seriously 
at long-term wealth preservation, accumu-
lation and transfer.”
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